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Learning Objectives/Program Overview

During this presentation learners will be  
able to:
a. Discuss - How to build trust with a 

wide variety of cliental.
b. Discuss - How to approach clients 

based on their individual needs (once 
trust is built).
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How to Approach Clients
"Year One"
"Year Two"

"Year Three"



"Offseason"

Aleksandra "Ola"  Ustowska
Junior, Guard; Kartuzy, Poland
Wyoming Women's Basketball

Building Relationships
"People won't care how much you

know until they know how much you
care"



More knowledgeable than  99.5% of

the population
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Trust

Charlotte McIntyre, MS, RD, LDN


	P - 7 McIntyre Attestment
	Slide Number 1
	Disclosures to Participants
	Learning Objectives/Program Overview

	P 10- Mcintyre - An Individual Approach to Building Trust v2

